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Point of Contact: Phyl Speser, J.D., Ph.D. phyl@seeport.com, 508.984.0018 ext. 210
For over 20 years, Foresight Science & Technology has helped high-technology companies meet their business goals by helping them transform scientific and technical capabilities, intellectual property, and existing products into revenues from new markets and applications. We support business diversification, technology commercialization, technology location, and other services focused on the intersection of technology and business strategy. Foresight helps customers open new markets for high technology goods and services, develop R&D plans and locate funding, commercialize technology, locate technology, make acquisitions and divestitures, and conduct other activities related to developing and implementing technology and business strategies.

Foresight services all sectors of the science, engineering, and technology world, and all fields of science and technology in both the military and civilian sector. Foresight’s customers include major firms such as General Dynamics, Boeing, Sikorsky, United Technologies, Litton, IBM, Goodrich, Procter & Gamble, Hoechst Celanese, Air Products and Chemical, Dow, and Concurrent Technologies Corporation as well as cutting edge smaller ones like Foster Miller, UTD, Quantum Magnetics, Conductus, ISCO International, and Northwest Research Associates. Case Western Reserve University, Vanderbilt University, UC Irvine, Iowa State University, Florida Atlantic University, Indiana University, Arizona State University and other universities are also among our customers as are venture capitalists such as the Ben Franklin Technology Partners of Pennsylvania and Crossbow. Department of Defense customers include the Army Research Laboratory, NSWC Carderock, the Office of Naval Research, Naval Dental Research Center, Naval Aerospace Medical Research Laboratory, Naval Submarine Medical Research Laboratory, NUWC Keyport, and the Naval Air Systems Command. Civilian sector government customers include DoE’s Idaho National Engineering and Environmental, Lawrence Berkeley, Savannah River, and Oak Ridge Laboratories, USGS, NIST, Centers for Disease Control, and the DoE, USDA, and EPA SBIR Programs, and other government R&D programs. State agency customers include the Edison Biotechnology Center of Ohio, Massachusetts STEP Program, and more. Please see http://www.seeport.com/clients.htm for a listing of customers and http://www.seeport.com/Publications/publications.asp#report for projects.

Foresight understands first hand the culture of researchers and the challenges of technology based business. (See http://www.seeport.com/Staff.htm for a current listing of our staff.) The company is a social science driven firm that has successfully commercialized its own R&D and maintains an active R&D program. Competitive awards for R&D on methods for commercialization/technology transfer have been won from the National Science Foundation, Department of Education, SBA, Department of Commerce, USDA, Office of Naval Research and other agencies. Other work is supported under in-house funding. The result: our customers call us the “better, faster, less expensive solution.” 

We use a “best value” approach focused on what you need to succeed. We know if we do not help you operate more cost effectively and/or increase revenues, thereby attaining better profitability and shareholder value, there is no point in hiring us. Each project involves one or more case studies conducted under a rigorous, replicable protocol. Our analysts use the Internet and internal data mining to support hypothesis development. The hypotheses are sustained or falsified through primary data collection, primarily via semi-structured phone interviews and email exchanges with experts from the federal government, professional societies, trade associations, end-users, standards bodies, etc. Finally, we confirm our analysis with the ultimate “proof of the pudding test:” we contact targets (potential customers, suppliers of technology, etc.) to determine if they are interested in doing business with you. If they are, we arrange conference calls or meetings. 

Most of our work is conducted under firm-fixed price services. That way you only pay for the level of analysis and support appropriate for your technology, given its maturity and risk. Examples of relevant services for technology commercialization follow. These services can also be used to support business diversification, with a set of capabilities replacing a technology as the basis for the analysis. Discounts are provided for volume orders. Consulting based on hourly rates may also be procured. See http://www.seeport.com/servicesprice.htm for a list of our services.  

We welcome the opportunity to visit and market our services.

